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Safe Harbor Statement

The exhibits attached to this Form 6-K contain forward-looking statements. We may from time to time make forward-looking statements in our periodic reports filed with or
furnished to the United States Securities and Exchange Commission on Forms 20-F and 6-K, in our annual reports to shareholders, in offering circulars and prospectuses, in
media releases and other written materials and in oral statements made by our officers, directors or employees to analysts, institutional investors, representatives of the media
and others. Examples of forward-looking statements include:

. expectations about the timing and amount of payments to the Asbestos Injuries Compensation Fund (AICF), a special purpose fund for the compensation of proven
asbestos-related personal injury and death claims;

. expectations with respect to the effect on our financial statements of those payments;

. statements as to the possible consequences of proceedings brought against us and certain of our former directors and officers by the Australian Securities &
Investments Commission;

. expectations that our credit facilities will be extended or renewed;

. projections of our operating results or financial condition;

. statements regarding our plans, objectives or goals, including those relating to competition, acquisitions, dispositions and our products;
. statements about our future performance; and

. statements about product or environmental liabilities.

” ” < 2 ¢

Words such as “believe,” “anticipate,” “plan,” “expect,” “intend,” “target,” “estimate,” “project,” “predict,” “forecast,
are intended to identify forward-looking statements but are not the exclusive means of identifying such statements.

2 . 2 2 ” < <

guideline,” “should,” “aim” and similar expressions

Forward-looking statements involve inherent risks and uncertainties. We caution you that a number of important factors could cause actual results to differ materially from the
plans, objectives, expectations, estimates and intentions expressed in such forward-looking statements. These factors, some of which are discussed under “Risk Factors”
beginning on page 6 of our Form 20-F filed on 6 July 2007 with the Securities and Exchange Commission, include but are not limited to: all matters relating to or arising out
of the prior manufacture of products that contained asbestos by current and former James Hardie subsidiaries; required contributions to the AICF and the effect of foreign
exchange on the amount recorded in our financial statements as an asbestos provision; compliance with and changes in tax laws and treatments; competition and product
pricing in the markets in which we operate; the consequences of product failures or defects; exposure to environmental, asbestos or other legal proceedings; general economic
and market conditions; the supply and cost of raw materials; the success of our research and development efforts; our reliance on a small number of product distributors;
compliance with and changes in environmental and health and safety laws; risks of conducting business internationally; compliance with and changes in laws and regulations;
and foreign exchange risks; the successful implementation of new software systems; and the effect of natural disasters. We caution you that the foregoing list and factors is
not exhaustive and that other risks and uncertainties may cause actual results to differ materially from those in forward-looking statements. Forward-looking statements speak
only as of the date they are made.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned, thereunto duly
authorized.

James Hardie Industries N.V.

Date: September 28, 2007 By: /s/ Russell Chenu
Russell Chenu
Managing Director
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Exhibit 99.1
Appendix 3E

Daily share buy-back notice

Appendix 3E

Daily share buy-back notice
(except minimum holding buy-back and
selective buy-back)
Information and documents given to ASX become ASX’s property and may be made public.
Introduced 1/9/99. Origin: rule 3.6, Appendix 7C. Amended 30/9/2001.

Name of entity

Rule 3.84

JAMES HARDIE INDUSTRIES N.V.
Incorporated in the Netherlands. The liability of members is limited

ABN
IARBN 097 829 895

We (the entity) give ASX the following information.

Information about buy-back

1 Type of buy-back IOn-market

2 Date Appendix 3C was given to ASX |15 August 2007

Total of all shares bought back, or in relation to which acceptances have been received, before, and on, previous day

Before previous day Previous day
3 Number of shares bought back or if buy-back is an equal access scheme, in 2,220,057 CUES 750,000 CUFS
relation to which acceptances have been received
4 Total consideration paid or payable for the shares $A16,352,072.73 $A5,403,825.00

+ See chapter 19 for defined terms.

30/9/2001

Appendix 3E Page 1




Appendix 3E
Daily share buy-back notice

Before previous day Previous day
5 If buy-back is an on-market buy-back highest price paid: highest price paid:

$A7.63 $A7.31

date: lowest price paid:
20 September 2007 $A7.12

lowest price paid: highest price allowed
$A7.21 under rule 7.33:

$A7.7532

date:

21 September 2007

Participation by directors

6 Deleted 30/9/2001.

How many shares may still be bought back?

7 If the company has disclosed an intention to buy back a maximum number of 43,799,518 CUFS
shares - the remaining number of shares to be bought back

Compliance statement

1. The company is in compliance with all Corporations Act requirements relevant to this buy-back.
2. There is no information that the listing rules require to be disclosed that has not already been disclosed, or is not contained in, or attached to, this form.
Sign here: /s/ Russell Chemu e Date: 25 September 2007
(Director)
Print name: Russell L Chenu

+ See chapter 19 for defined terms.

Appendix 3E Page 2 30/9/2001



Exhibit 99.2
Appendix 3E

Daily share buy-back notice

Appendix 3E

Daily share buy-back notice
(except minimum holding buy-back and
selective buy-back)
Information and documents given to ASX become ASX’s property and may be made public.
Introduced 1/9/99. Origin: rule 3.6, Appendix 7C. Amended 30/9/2001.

Name of entity

Rule 3.84

JAMES HARDIE INDUSTRIES N.V.
Incorporated in the Netherlands. The liability of members is limited

ABN
IARBN 097 829 895

We (the entity) give ASX the following information.

Information about buy-back

1 Type of buy-back IOn-market

2 Date Appendix 3C was given to ASX |15 August 2007

Total of all shares bought back, or in relation to which acceptances have been received, before, and on, previous day

Before previous day Previous day
3 Number of shares bought back or if buy-back is an equal access scheme, in 2,970,057 CUEFS 750,000 CUFS
relation to which acceptances have been received
4 Total consideration paid or payable for the shares $A21,755,897.73 $A5,348,325.00

+ See chapter 19 for defined terms.

30/9/2001

Appendix 3E Page 1




Appendix 3E
Daily share buy-back notice

5

Before previous day

Previous day

If buy-back is an on-market buy-back highest price paid:
$A7.63

date:
20 September 2007

lowest price paid:
$A7.12

date:
24 September 2007

highest price paid:
$A7.20

lowest price paid:
$A7.09

highest price allowed
under rule 7.33:
$A7.684

Participation by directors

6

Deleted 30/9/2001.

How many shares may still be bought back?

7

If the company has disclosed an intention to buy back a maximum number of 43,049,518 CUFS
shares - the remaining number of shares to be bought back

Compliance statement

1.

The company is in compliance with all Corporations Act requirements relevant to this buy-back.

2. There is no information that the listing rules require to be disclosed that has not already been disclosed, or is not contained in, or attached to, this form.
Sign here: s/ Russell Chenu s Date: 26 September 2007,

(Director)
Print name: Russell L Chenu

+ See chapter 19 for defined terms.

Appendix 3E Page 2

30/9/2001



Exhibit 99.3
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James Hardie
September 2007

In this Mansgement Presentafion, James Hardie may present the financial measures, sales volume terms, financial ratios, and Non-US GAAP financial
measures inclided in the Endnotes seclion of this document sfarfing on page 45 The company presents financial measures that it believes are
customarnty used by s Australian investors. Specifically, these financial measures include “EBIT” and “EBIT margin®. The company may also present
ofher ferms for measuring itz sales volumes (“million square feet (mmsf]7); and Non-US GAAP financial measures ("EBIT and EBIT margin excluding
adiustments fo asbestos adiustments, SCI and other related expense, and impairment of roofing plant”). Unless otherwise sfated, resulfs are for
conlinuwing aperalions onily.

James Hardie

A Growth Focused Company

= Annual net sales US$1,543m
= Total assets US$2,128m

= QOperations in North America,
Asia Pacific and Europe

= 3,000 employees

=  Market cap US$3.1 billion
=  ASX S&P 100 company

=  NYSE listing

Mote: Net sales and total assets are at 31 March 2007
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" Focused on Fibre Cement

Investment Attributes

=  Growth focused

= Sustainable competitive
advantage

= Unique proprietary technology

= Strong financial performance,
cash flows and balance sheet’

= Track record of outperforming
US housing market

' Excluding asbestos related tems

B - i @.James Hardie
ot )
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"'J'.Flrst to Develop Eibre Gement

James Hardie pioneered development of fibre cement technology in the 1980s

Moisture Superior Re:i:;;nt
Durability

Resistant

Termite

Proof
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”'I"hdustry Leadersh:p and Profitable 'erth

Strategy

* Aggressively grow primary
demand for fibre cement

= Secure differentiated position
= Generate strong top line growth

*  Win high shares of large
segments

= Sustain attractive margins

B :L L @) sames Hardie

B'usmess Portfolio

100%

50%

-5% :
Assets* Sales EBIT
O USA Fibre Cement O Asia Pacific Fibre Cement O Other
{Established High Growih/High Return } {Established High Return) {Other Potential Grawth Opportunities)

At and for the fiscal year ended 31 March 2007
* Total ldentifiable Assets - Excludes General Corporate, Research and Development and Asbestos related items
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USA Fibre Cement — Quick history

1990 - 1995

= Entered US in 1990 to manufacture and market roofing shakes (one
line, one plant)

Shifted target market from roofing to siding

Moved to high throughput, low unit cost manufacturing strategy

* Revenue growth led to investment in new capacity

1995 - 2000

= Entry of direct fibre cement competition
* Advancements in product and process technology
= Moved to ‘product leadership’ strategy

7
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USA Fibre Cement - Quick history (cont.)

2000 - present

= A number of cladding competitors exit

= Business continued to grow strongly in buoyant housing
market

= Product leadership strategy helps revenue outstrip
volume growth

= Business model is proven - continues to deliver good
returns in housing downturn

= New competitive capacity is added
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USA Fibre Cement
Sustainable Competitive Advantage

= Unique plant engineering and proprietary process technology and
product formulations — significant investment in R&D

= Superior capital cost efficiency
* Low cost manufacturer
= Only national producer of fibre cement in each key geographic market

= Excellent plant economies of scale — plants 2-3 times larger than fibre
cement competitors

= Unique differentiated products, widest range and strong brands

F’.._."._ Jﬂ ' _" . _. : , @.James Hardie

USA Flbre Cement - Revenue Growth Streams

Exterior products

* Siding
= Soffit

= Fascia
= Trim

Interior products

m:lh TETER T OE
14
LR

= Y4iinch backerboard
= Hardiebacker 500®

* Total net sales compound annual growth rate of 23% (FY02 — FY07)

USA Fibre Cement

10
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=HSAF bre Coment= Sales Mic

New Construction vs Repair and Remodel

New construction R&R
Total sales 61% 39%
Exterior products 70% 30%
Interior products 30% 70%
Exterior vs Interior Products

Exterior Interiors

Volume 78% 22%
Revenue 84% 16%

TFYO7 - Volume
1

@ James Hardie

Extenor Products us Sldmg Market

Large Growth Opportunity

Plywood  Alum/Steel
o\ ¥ ofher

Hardboard
I
Mensotqr_
4% Vi .
7% est 2007

Fibre Cement
14%
tJElmas H.an:hu]

Estimated James Hardie terminal share 35%

Wwdb
14%
" NAHB Sources:

~Builder Practices Report = Siding Usage/Exterior Wall Finish in New Construction
-Consumer Praclices Report- Siding Usage/Exterior Wall Finish In Repair & Remodsal
Mote — market and share figures reflect siding only; exclude fascia, soffits & trim 12




Supenor Product Performance

Fibre Cement is more durable than wood and engineered wood

Superior

Fibre Cement Engineered Wood
1 Durability v

Moisture Resistant
Fire Resistant
Weather Resistant

Termite Proof

Resists Warping
Resists Cracking

Resists Rotting

%8 NN NNA KN

Holds Paint Longer

e @ James Hardie

USA Fibre Cement

13

Superior Product Performance (cont ¥

Fibre Cement looks and performs better than vinyl

Fibre Vinyl
Cement
v Fire Resistant ?
v Hail Resistant 7
v Resists Warping 7
v’ Resists Buckling ?
v Color Lasts Longer ?
v Dimensional Stability 7
v Can Be Repainted ?

USA Fibre Cement

14
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Hardiebacker

= Net sales growing strongly —
CAGR* 23% (FY02-FY07)

= Leading position in 1/4” segment
— technology advantage for
floor applications

» Hardiebacker S00® is driving
penetration on wall applications

FY 1997 667Tmmsf

» Greenboard replacement Hardibacker

* Growing segment and market share

» High terminal segment share

* Compound Annual Growih Rate FY 2007 1.14bsf

USA Fibre Cement 15

@ James Hardie

Attributes

» Protection against moisture damage and
mould growth (total wet area solution)

= Strength

= Highest compressive and
flexural strength available

= Workability

» Cleaner and less abrasive than glass mesh

= Low density formulation — lightest cement board on the market

USA Fibre Cement 16




@ James Hardie

Largest Fibre Cement Producer in North

Plant Locations JH Plant Design Capacity
Flat Sheet i
Plants (mmsf)
Fontana, California 180
Plant City, Florida 300
Cleburne, Texas 500
Tacoma, Washington 200
Peru, llincis 560
Waxahachie, Texas 360
Blandon, Pennsylvania 200
Summerville, South Carolina 180
Reno, Mevada 300
Pulaski, Virginia 600
Flat Sheet Total 3,380
FRC Pipe Plant
Plant City, Florida 100,000 tons

USA Fibre Cement
17
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ow CostFibre ComentProdncor

PRODUCTION CAPACITY PER LINE CAPITAL COST PER UNIT OF CAPACITY (ussisF)

. MMSF
g
g
g
:
. $US / SF

2006 FYed FYBE FYBT FYD8 FY92 FYOD FYD1 FYDZ FY03 FYO5S FYD6 FYD7

i
i
;

USA Fibre Cement

18




mdfl"

Soneniil——

USA Fibre Cement D

@ James Hardie

ivisions

Organisational Structure

JHBP USA - Total Business Mix
O Interiors FYOT Velume = 2,1bsf
@ Morth
B West Interiors
@ South

MMSF

West

19

USA Fibre Cement Divisions (cont.)

Southern and Western Divisions
* High builder penetration

= High brand awareness

* Primary growth positioned around
wood, vinyl, brick and stucco
conversions

= Expansion into rural markets

= Significant opportunity in R&R
segment

= Incremental revenue opportunity
with colour

20




USA Fibre Cement Dwzsmns (cont )

Northern Division
= Approx. 50% of new housing sales

= Accounts for 25% of USA Fibre

Cement sales

* Penetrating regions where vinyl is

dominant siding material
* Focus on majority color penetration

= Estimated terminal share of 30%

@ James Hardie

,_.4 e

21
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ColorPlus® Model

= Higher quality products with higher
revenue stream

1,
= Strategy designed to reduce ‘on the wall' ©
cost and close gap with vinyl siding

= Supply of pre-painted exterior products
= Reduce supply chain costs

= Installer education

*» Channel increases revenue base and
gains incremental volume

. End—useré;ets higher quality product
at reduced cost

USA Fibre Cement

@ 'Jarnes Hardie

22
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CoiorPIus@ Model (cont.)

= Mechanics of model in place
= Colour plant network
= 20 colours and 20 products by market
* Channel is reset and developing
= Base level logistics capability

* Value priced ColorPlus® in July 2006

USA Fibre Cement 23

US$ per MSF

oL e

Average Net Sales Price

Average price growth driven by mix

and price increases

620 -
600 -
580 -
560 -
540 -
520

500
480 -
460

440 -
420 -
400

380 -
360 - . . . .

FYo0z2 FYO03 FY04 FYO05 FY06 FYo7 Q1 FY08

USA Fibre Cement 24




USA Fibre Cement
Top Line Growth
3 3,0007 $1,300
= |
=2
§ 2'600: $1,100
=~ 22004 _
E ) s900 2
»  1,8004 3
S . sTo0 g
E 1,400+ §
Y 1 $500
g 1000 =
2 |
> 3300
2 600
= g
2004 $100
90 91 92 93 964 95 96 97 898 99 00 01 02 03 04 O3 068 OF
s JH Volume = JH Revenue = Housing Starts
1 Rolling 12 month average of seasonally adjusted estimate of housing staris by US Census Bureau, 25

EBIT and EBIT Margin*

140 - - 35

120 4 30
1[10_'... - LLL LR RS 25 at
= z
B B0 devesrarerssiilansrarrnsarnsnsnerisssnrnsnsasssnsnsntensansans 20 E

=1

E 60 15 g
- =
w m
w

40 - 10

20 - 5

0 ]

FY02 FY03 FY04 FY05 FY06 FYoT7 Q1 FYoa

I EBIT —s— EBIT/Sales

*Excludes restructuring and other operating expenses of LUS%$12 6 million in Q3 FYD2

26




Growth in Revenue Per-Emponee

$570

US$ Thousands $552
$413
$381
$354 $367
$320 $326
5298
$251 s250
s153 198
$115
FY82 FYa3 FY9d FYa5 FY3E FYaT FYa8 FY99 FYDo FyY0i FYd2 FYO3 FY0d FYO5 FYDE FYoT
W Revenue W # of Employees —+— Revenue Per Employee
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US Housmg Downt.urri-

* Focus on primary demand growth and cost management

* Business Re-set

* Re-set late 2006/early 2007 in anticipation of weaker housing market
* Included:
Production re-scheduling to balance supply and demand

Sales and marketing activities reviewed and re-allocated based on lower
market opportunity

Corporate wide review undertaken of cost saving opportunities
= Assisted in delivery of solid operating performance despite weaker market

= Able to flex up’ quickly if needed

= Continuing to invest in growth initiatives

USA Fibre Cement

28
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Market Penetration

USA Fibre Cement

30%
20%
10%

0%

-10%

-20%

-30%
------ - %JHBP Growth (sdft) ceewnee New Construction/Repair & Remodel Growth

—e— Rolling 4Qtr - %JHBP Growth (sdft) —=&—  Rolling 4Qir — New Construction/Repair &
Remadel Growth

29
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Asia Pacific Fibre Cement |

= Manufacturing plants in
Australia, New Zealand,
Philippines

- =  FYO7 net sales US$252m

W MANLA

= FYO7 EBIT US$39m

= Higher value differentiated

products
W ERSSEANE
PERTHE

S e MY . = Lower delivered cost

WO FISTCHURGH

= Shift to growth model

* Philippines focus on profitability

30
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Organisational Focus

Product Leadership

commercialisation

*  Value-added, differentiated products
= Benefits:

= Grow the fibre cement category

=  Grow revenue

*  Sustain good margins

=  Defend and strengthen our competitive position

A @ James Hardie

= Continued investment in new product development and

El

-1 L

Organisational Focus

Product Leadership - examples

USA Fibre Cement:

= ColorPlus® Collection (pre-painted siding and trim):
= Driving growth against vinyl in Northern Division

= Launched in Western and Southern Divisions FYO07

RS i 05 . ' &

i @) James Hardie

32




Organisational Focus

Product Leadership — examples
USA Fibre Cement:

= Artisan™ Lap (thicker siding,
provides distinctive shadow
lines)

= premium product

= currently being launched
in Atlanta

= wider launch in 2008

artisan

33
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Organisational Focus

Product Leadership — examples
Asia Pacific Fibre Cement
= Scyon™ range of value-added, differentiated products launched 2007

Scyon™ Trim and
Scyon™ Linea™
weatherboards 4

Scyen™ wet area [pn™ Matrix
flooring A ..~ cladding




-2 1.5 L

Organisational Focus

Changing US Product Mix

- Product mix will evolve significantly in the medium term to continue to
drive revenue and leverage market position.

Today
Colorplti

HardiePlank

=)

Cemplank

: :

Tomorrow

Next
Generation

Hardieplank/
ColorPlus

Cemplank

Fighting Brand

35
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Organisational Focus

ww

USA Fibre Cement — Future Growth

= Job1

Deliver terminal share in current USA Fibre Cement business

* Job?2

Extend the current business model in the US (eg new products,

new markets)
* Job3

Bolt-on acquisition opportunity in the US?

= Technology track outside of fibre cement?

Geography spread outside the US?

o @'James Hardie

36
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Long Term Financial Targets

High Growth and Attractive Returns Targeted

Target’ Actual Actual Actual Actual

FY07 FY06 FYO05 FY04

Revenue Growth >15% p.a. 4% 23% 23% 25%
EBIT Margin >15% p.a 22%* 21%* 19%* 18%
Return on Capital >15% p.a 28%* 32%* 27% 23%

Employed

LA

1 Long term target excludes asbestos-related expenses
* Excludes asbestos adjustments, SCI and other related expense and impairment of reofing plant (FY 2008) 37

-5 )5 U

Q1 FYO08 - Results Overview

= Strong operating performance despite further weakness in major markets

= Net operating profit affected by asbestos (mostly related to stronger A$)

US$ Million |=$;3 F$;? Ch:{:lge
Net operating profit 391 35.5 10
Net operating profit excluding asbestos 68.6 62.7 9
Diluted eamnings per share, excluding asbestos (US cents) 14.6 134 9

38
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Q1 FY08 — Results Overview

Strong operating performance

=« USA Fibre Cement —

improved market penetration, price growth and
cost management helped deliver a very strong EBIT result despite

further weakness in US housing

Asia Pacific Fibre Cement — both sales and EBIT up despite weak
Australian and New Zealand housing and renovation markets

Business continued to generate strong operating cash flows

39
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B () James Hardie

Q1 FY08 - Results Overview

USA Fibre Cement — Qutperforming housing market

Net Sales
Sales Volume
Average Price
EBIT

EBIT Margin

down

down

up

up

up

1% to US$346.1 million
5% to 573.4 mmsf

5% to US$604 per msf
11% to US$114.4 million

3.5 pts t0 33.1%
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Q1 FY08 — Results Overview

Asia Pacific Fibre Cement

Net Sales up 20% to US$71.2 million
Sales Volume up 7% to 98.0 mmsf
Average Price up 1% to A$873

EBIT up 20% to US$12.4 million
EBIT Margin flat 17.4%

41
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Corporate Issues and Challenges

The company continues to focus on the effective management of a number of
corporate matters, including:

= Ongoing compliance with Amended Final Funding Agreement (received
shareholder approval February 2007):
= Asbestos compensation funding;
* Medical research and asbestos education funding

= Unfortunately, company’s financial results are affected by movements in exchange
rate between A% and US$ (asbestos liability in A$ - company reports in US$)

= Challenging an amended ATO assessment on RCI (subsidiary company) in
respect of its 1999 tax return

* ASIC proceedings associated with the establishment of the Medical
Research and Compensation Foundation in 2001
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Summary

*  We have a strong, well established, growth focused and high return business
= We have a sustainable competitive advantage
= Our model for strong growth is based on:

» Large market opportunity

= Superior value proposition

= Proprietary and/or protected technology

» Upsides due to current R&D investments
= Significant organisational advantages

= Focused strategy and organisational effort
* Scale

= Strong cash flows have been grounded and the company is in a sound
financial position (share buy back announced)

= Accounting results subject to volatility — FX impact on A$ asbestos liability

| } — = 5«4 = | R
Disclaimer

This Managemen! Presenfation confains forward-ooking statements. We may from fime fo time make forward-looking statements in our peniodic
reports filed with or furnished to the United Stafes Securifies and Exchange Commission on Farms 20-F and 6-K, in our annual reports fo
shareholders, in offening circwlars and prospectuses, in media releases and other wrilten matenials and in oral stafemenfs made by our officers,
direcfors ar employeas to analysts, inskfutional investors, representatives of the media and others. Examples of forward-looking statements
ncluda:

= expeciations about the iming and amount of payments to the Asbesfos Injunes Compensation Fund (AICF), a special  purpose fund for the
compensation of proven asbesfos-related personal injury and death claims;

=~ expectations with respect la the effect on our financial statements of those payments;

= slatemenis as fo the possible consequences of proceedings broughl against us and certain of our former direclars and officers by the Ausiralian
Secunties and Investmeants Commission:

= axpeciations thal our credit faciities will be exfended ar renewed,

= projeciions of our opevaling resulls or financial condition;

« slatemenis regarding our plans, objeclives or goals, including those relating to compelition, scquisitions, disposifions and our products;

« sfatements about owr future performance; and

= statemenis about product or environmental liabilities.

Words such as “befleve,” “anticipate,” “plan, " “expect,” “infend,” target,” “estimate, " “profect, ” “predict, " “forecast, " “guideline, " “showld,” “aim” and
similar exprassions are inlended to identfy forward-looking statemeants but are nol the exclusive means of identifing such slatements.

Forward-looking stafements involve inherent risks and uncedainties. We caulion you that a number of important facfors cowld cause actual results
to differ materially from the plans, objectives, expectations, estimates and intentions expressed in such forward-looking staferments. These factors,
some of which are discussed under "Risk Factors™ beginming on page 6 of ouwr Form 20-F filed an 6 July 2007 with the Secunties and

Exchange Commission, include bul are nat limited fo: all matters relating to ar arising oul of the prior manufaclure of products that contained
asbestas by current and farmer James Hardie subsidianes; required contnbulions to the AICF and the effect of foreign exchange an the amount
recarded in our financial statements as an asbestos labiily, compliance with and changes in fax laws and treatments, compedilion and product
jpricing in the markets in which we operale; the consequences of product failures ar defects; exposure fo environmental, asbestos or other legal
proceedings, general economic and marke! condifions,; the supply and cosf of raw mafenals; the success of our research and development efforfs;
aur reliance an a amall number of product distributors; complisnce with and changes in environmental and health and safely laws, nsks of
conducting business infernationally; compliance with and changes i laws and reguistions; foreign exchange risks; fhe successful implementafion
of new soffware systems; and the effect of natural disasfers. We caution you fhat the foregoing list of factors is not exhaustive and thaf other risks
and uncerdamnbies may cause aclual resulls to aiffer maleraily from those i forward-iooking stafements. Forward-fooking statements speak only as
af the date they are made.
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Endnotes

This Management Presentation forms part of a package of infermation about the company’s results. It should be read in
conjunction with the other parts of this package, including Management's Analysis of Results, a Media Release and a
Financial Report.

Definitions

Financial Measures — US GAAP equivalents

EBIT and EBIT Margin - EBIT, as used in this document, is equivalent to the US GAAP measure of operating income. EBIT
margin is defined as EBIT as a percentage of net sales. We believe EBIT and EBIT margin to be relevant and useful
information as these are the primary measures used by our management to measure the operating profit or loss of our
business. EBIT is one of several metrics used by our management to measure the earmnings generated from our operations,
excluding interest and income tax expenses. Additionally, EBIT is believed to be a primary measure and terminology used by
our Australian investers. EBIT and EBIT margin should be considered in addition to, but not as a substitute for, other
measures of financial performance reported in accordance with accounting principles generally accepted in the United States

of America. EBIT and EBIT margin, as we have defined them, may not be comparable to similarly titled measures reported
by other companies.

Operating profit - is equivalent to the US GAAP measure of income.

Net operating profit - is equivalent to the US GAAP measure of net income.

Sales Volumes
mmsf — million square feet

msf - thousand square feet 45
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Endnotes

Financial Ratios
Gearing Ratio — Net debt/cash divided by net debt/cash plus shareholders’ equity.
Net interest expense cover — EBIT divided by net interest expense.

Net interest paid cover — EBIT divided by cash paid during the period for interest, net of amounts capitalised.

Net debt payback — Net debt/cash divided by cash flow from operations.

Net debt/cash — Short-term and long-term debt less cash and cash equivalents.
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Non-US GAAP Financial Measures

EBIT and EBIT margin excluding asbestos — EBIT and EBIT margin excluding asbestos are not measures of financial
performance under US GAAP and should not be considered to be more meaningful than EBIT and EBIT margin. James
Hardie has included these financial measures to provide investors with an alternative method for assessing its operating
results in a manner that is focussed on the performance of its ongoing operations and provides useful information regarding
its financial condition and results of operations. The company uses these non-US GAAP measures for the same purposes.

US$ Million Q1 FYO08 Q1 FYO07
EBIT $ 75.0 $ 689
Asbestos:

Asbestos adjustments 301 27.2

AICF SG&A expenses 06 -
EBIT excluding asbestos % 105.7 $ 96.1
Net Sales $ 4244 $ 4155
EBIT margin excluding asbestos 24.9% 23.1%
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Non-US GAAP Financial Measures (continued)

Net operating profit excluding asbestos- Met operating profit excluding asbestos is not a measure of financial
performance under US GAAP and should not be considered to be more meaningful than net income. The company has
included this financial measure to provide investors with an alternative method for assessing its operating results in a
manner that is focussed on the performance of its ongoing cperations. The company uses this non-US GAAP measure for
the same purposes.

USS§ Million Q1 FYO08 Q1 FYO07
Net operating profit $ 39.1 $§ 355
Asbestos:
Asbestos adjustments 301 27.2
AICF SG&A expenses 0.6 -
AICF interest income (1.8) -
Tax expense related to asbestos adjustments 04 -
Net operating profit excluding asbestos $ 68.6 $ 627
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Non-US GAAP Financial Measures (continued)

Diluted earnings per share excluding asbestos — Diluted eamings per share excluding asbestos is not a measure of
financial performance under US GAAP and should not be considered to be more meaningful than diluted eamings per
share. The company has included this financial measure to provide investors with an alternative method for assessing its
operating results in a manner that is focussed on the performance of its ongoing operations. The company’s management
uses this non-US GAAP measure for the same purposes.
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US$ Million Q1 Q1

Fyos FYO07
Net operating profit excluding asbestos $ 686 § 627
Weighted average common shares outstanding — Diluted (millions) 469.4 466.9

Diluted earnings per share excluding asbestos (US cents)
14.6 134
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Exhibit 99.4
Appendix 3E

Daily share buy-back notice

Appendix 3E

Daily share buy-back notice
(except minimum holding buy-back and
selective buy-back)
Information and documents given to ASX become ASX’s property and may be made public.
Introduced 1/9/99. Origin: rule 3.6, Appendix 7C. Amended 30/9/2001.

Name of entity

Rule 3.84

JAMES HARDIE INDUSTRIES N.V.
Incorporated in the Netherlands. The liability of members is limited

ABN
IARBN 097 829 895

We (the entity) give ASX the following information.

Information about buy-back

1 Type of buy-back IOn-market

2 Date Appendix 3C was given to ASX |15 August 2007

Total of all shares bought back, or in relation to which acceptances have been received, before, and on, previous day

Before previous day Previous day

3 Number of shares bought back or if buy-back is an equal access scheme, in 3,720,057 CUFS 2,346,330 CUFS
relation to which acceptances have been received

4 Total consideration paid or payable for the shares $A27,104,222.73 $A16,542,330.40

+ See chapter 19 for defined terms.

30/9/2001

Appendix 3E Page 1




Appendix 3E
Daily share buy-back notice

Before previous day Previous day
5 If buy-back is an on-market buy-back highest price paid: highest price paid:

$A7.63 $A7.10

date: lowest price paid:
20 September 2007 $A7.05

lowest price paid: highest price allowed
$A7.09 under rule 7.33:

$A7.6335

date:

25 September 2007

Participation by directors

6 Deleted 30/9/2001.

How many shares may still be bought back?

7 If the company has disclosed an intention to buy back a maximum number of 40,703,188 CUFS
shares - the remaining number of shares to be bought back

Compliance statement

1. The company is in compliance with all Corporations Act requirements relevant to this buy-back.
2. There is no information that the listing rules require to be disclosed that has not already been disclosed, or is not contained in, or attached to, this form.
Sign here: /s/ Russell Chemu e Date: 27 September 2007
(Director)
Print name: Russell L Chenu

+ See chapter 19 for defined terms.

Appendix 3E Page 2 30/9/2001



	Table of Contents
	Table of Contents
	Table of Contents
	Table of Contents
	Table of Contents

